
Success!
Your new 
sales 
database 
is ready 
to use _

When lead Generation 

meets Big Data Wisdom
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❖ How to target my ideal client 

❖ How to define the right persona

❖ How to understand my prospects client's painful point 

❖ Execution – How to make an effective engagements? 

CHALLENGES
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Big Data 

Analytics Tools

GOALS

❖Targeted database that match your successful client DNA

❖Marketing investment focus on targeted clients 

❖High conversion rates from MQL to SQL

❖Sales team gets qualified leads

❖Sales and marketing teams are aligned!
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Yes ?

Big Data 

Analytics Tools

Supply Chain 

management

Marketing and leads

generation
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Big Data 

Analytics Tools

Reduced 

expenses for 

sales

New sales 

and marketing 

strategies
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HOW IT WORKS

HIGHLY 

QUALIFIED 

PROSPECTS

Social 

digital media

Web & eCommerce 

sitesStatistics

Portals

Business and

finance database



Step 1: Explore your customer

Automated in-depth analysis of the value 
chain of your customer business includes 
the following categories, for example:

7



Step 3: Get qualified prospects
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MORE 

QUALIFIED 

PROSPECTS
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By lifting the data

burden from their

shoulders, your teams

can spend more time

marketing and selling,

instead of chasing cold

leads.
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BETTER 

BUSINESS

INTELLIGENCE

Understand what makes 

your ideal customers tick 

and explore new 

segments and 

opportunities with 

competitive business and 

market insights.
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OPTIMIZED 

SALES DATA

Shorten the sales cycle 

with up-to-the-minute 

relevant, complete, and 

validated customer 

databases, organized 

according to your 

business’ specific 

requirements.
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THANK 

YOU!
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YARON SHIFMAN, CEO & Founder

yshifman@swathly.com

+972 54 4426488 

www.swathly.com


